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LOW INTEREST RATES ADDING UP
TO LARGE OPPORTUNITIES
Hear any talk about mortgage rates recently at the
office water cooler? In line at Starbucks? Not likely.
After rates hit historic lows in 2016, it seems the
subject has lost its sizzle.
TIME TO PAY ATTENTION AGAIN. After hitting
a seven-year average high in mid-November – 4.94
percent for 30-year fixed loans – average rates were
back down to 3.73 percent at the end of June. What’s
that mean to homeowners or potential homebuyers?
Ample opportunities to save money. Here are five
ways you might make it pay off:
REFINANCE FOR LOWER PAYMENTS OR
TO PAY OFF YOUR LOAN FASTER. Did you
just buy a home late last year? Odds are today’s
rates are a full point lower than on your closing
date. This opportunity could allow you to refinance,
which would lower your monthly payment. You
could also refinance to the lower rate and keep
making the same payment, which could take years
off the loan term and pay your home off sooner.
CHANGE YOUR LOAN TYPE. If you’re holding
an adjustable rate mortgage (ARM), this could be
time to transition into a fixed-rate mortgage and
benefit from a low, long-term locked rate.
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TAP INTO HOME EQUITY. Be judicious about
drawing on your home equity. Still, low rates
provide the chance to pay off higher interest debts
(credit cards, student loans) and lighten monthly
bills. Or, think about expanding your real estate
portfolio.
REMOVE YOUR PRIVATE MORTGAGE
INSURANCE (PMI). If you’ve reached or passed
20 percent in home equity, refinancing can allow
you to remove your PMI and lower monthly
payments.
GO FROM RENTING TO OWNING. The lower
the rate, the more loan you can qualify for. Maybe
that home you’ve been eyeing on the drive to work
is now in your price range. Or maybe you can
purchase a home with a lower or similar payment
to the cost of your rent.
HERE’S THE BOTTOM LINE. Assess how
you might take advantage of today’s interest rate
conditions. It could be a money saving move.
A regular real estate review can help you make
the most of your home equity. Call me for a full
assessment on your property.
The graph below reflects average mortgage rates at
selected dates over the past 12 months.
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WANT TO REMODEL? WEIGH YOUR
ROI AGAINST YOUR J-O-Y
Did you read our cover story? Then maybe we’ve
got you pondering the benefits of refinancing. Well,
here’s another consideration – taking cash out of
your home to spend on renovations and rolling the
costs of those improvements into a lower-cost loan.

$20,420
The average cost for
a bathroom remodel
in a mid-priced home
in 2019 according to
Remodeling magazine.

However you might pay for it, you’d be
joining millions of Americans in making home
improvements. In fact, Americans spent $336.9
billion on home remodeling last year alone,
according to the Joint Center for Housing Studies at
Harvard University.
Which leads to the next question. Is your priority
what gets you the highest return on investment, or
what makes you happiest?
According to Remodeling Magazine’s 2019 Cost vs.
Value report, the most cost-effective remodeling
project in Fort Collins – based on the percentage
of costs recouped when a home is sold – is the
installation of manufactured stone veneer.

SWEAT EQUITY = AFFORDABILITY
FOR MANY HOMEBUYERS
Apparently, fixer-uppers are in fashion.
Nearly 60 percent of potential homebuyers are
taking a long look at purchasing a home that needs
renovation, according to results of a survey by
Move.com. Many would-be homeowners contend
that accepting a property that needs extra work is
necessary to find affordable housing.

Homeowners who made that upgrade recouped
114.2 percent of their costs, or a 14.2 percent profit,
at sale. Other projects that generated a net gain
include addition of a grand entrance and a garage
door replacement.
Traditionally popular projects such as kitchen
remodeling actually don’t see a net gain, according
to the report.
But ROI doesn’t necessarily equate to J-O-Y. That’s
right. The 2019 Remodeling Impact Report from
the National Association of Realtors includes “Joy
Scores” for the some of the most popular remodeling
projects. On a scale of 1-10, bathroom renovations,
kitchen upgrades, and kitchen renovation all
registered at 9.2 or better – whether the owner did
the work themselves or hired a contractor.
Another category of remodeling project that brings
happiness are upgrades on behalf of our fourlegged friends. Pet-related upgrades such as fences,
laminate floors, and dog doors all fetched Joy Scores
of 9.1 or higher.
Some of the survey’s respondents are also taking
motivation from popular design and remodeling
shows on TV networks such as HGTV and DIY
Network. Programs like Fixer Upper, Property
Brothers, Good Bones, and Love It or List It are
redefining what homebuyers think is possible, the
report said.
It added, “Whether it is seeing the project unfold in
a tidy 30-minute segment, or just getting inspired by
the before and after shots, home shoppers are turning
to home renovations to make their dream home
when finding one as-is turns out to be difficult.”

NORTHERN COLORADO AT A GLANCE

This chart shows population trends for these Northern Colorado communities from the past 8 years.
Town/City
July 1, 2010 July 1, 2018
			
Ault
1,538
1,843
Berthoud
5,200
7,946
Eaton
4,396
5,529
Estes Park
5,940
6,352
Evans
18,537
21,236
Fort Collins
145,267
167,830
Greeley
93,264
107,348
Johnstown
9,972
14,795
Source: US Census Bureau estimates.

8-year
Growth Rate
19.8%
52.8%
25.8%
6.9%
14.6%
15.5%
15.1%
48.3%

Town/City
July 1, 2010 July 1, 2018
			
LaSalle
1,965
2,346
Longmont
86,424
96,577
Loveland
67,057
77,446
Milliken
5,635
7,674
Severance
3,227
5,064
Timnath
643
3,992
Wellington
6,336
9,994
Windsor
18,774
28,967

8-year
Growth Rate
19.4%
11.7%
15.5%
36.2%
56.9%
520.8%
57.7%
54.3%

REMAKING THE MAP: HOW I-25/U.S. 34
BECAME THE CENTER OF NOCO
In 1989, the movie Field of Dreams popularized
the saying “Build it and they will come.” Fitting,
perhaps, that brothers Chad and Troy McWhinney
were soon giving thought to turning 440 acres of
family farm land – homesteaded by their great greatgrandfather John Hahn – into a commercial magnet
at the crossing of Interstate 25 and U.S. 34.
Centerra, named by McWhinney employees to
represent the center of the earth, has lived up to its
name. Launched in 1991 at the northwest corner of
the interchange, it has since spread to 3,000 acres on
both sides of I-25. And 10 years later, another major
development took flight on the southeast corner,
where Dale Boehner and Gary Gerrard mapped out
plans for what would become a 600-acre dynamo
known as 2534.
CENTERRA GIVES LOVELAND A NEW LOOK
Starting with The Outlets at Loveland – a 40-acre
retail center – in 1993, Centerra unfolded in phases.
The first office buildings followed in 1997, and
a companion retail center – the Marketplace at
Centerra – joined in 1998. In 2000 the McWhinneys
expanded the footprint to 3,000 acres, setting the
stage for today’s full-fledged mixed-use community,
including single-family homes, apartments,
recreation trails, a retail lifestyle center, a major
regional hospital, and offices that house hundreds of
corporate employees.
2534 ADDS A NEW ANGLE TO NoCo The
location that gave rise to Centerra was equally
inspiring for Boehner and Gerrard, and their

Thompson Ranch Development Co. Starting in
2001 with 534 acres, the holdings have expanded to
600 acres, and the development has expanded with
housing, health care facilities, retail, and high-end
office buildings. In the last five years alone, 2534 has
seen $400 million worth of construction, including
the landmark 250,000-square-foot Scheel’s sporting
goods store that opened in September 2017.
As a combined presence, Centerra and 2534 have
redefined the commercial profile of Northern
Colorado. Currently, over 530,000 people live within
25 minutes of this intersection and it’s projected to
be closer to 600,000 by 2023! Ryan Schaefer, CEO
of NAI Affinity, a commercial real estate broker and
long-time consultant behind 2534, describes the
neighboring developments as a “regional commerce
center” that’s made a commercial impact similar to
the Denver Tech Center.
Source: www.centerra.com/assets/centerra-master-plan

PROJECT

CENTERRA

2534

Location
Year Founded
Number of Businesses
Initial Acreage
Current Acreage
Acreage Still to Be Developed
Single Family Homes & Townhomes (Existing)
Apartments
Estimated Residential
Population (Existing/at Build-Out)
Estimated Total Dwelling
Units at Full Build-Out
Estimated Build-Out Year
Sq Ft Office & Medical Space (Existing)
Sq Ft Retail (Existing)
Sq Ft Industrial (Existing)

Loveland
1991
300
400
3,000
1,200+
897
967

Johnstown
2001
100
542
600
65
154
700 of 1,000 planned

5,289/18,100

1,800

7,245
2044
2.3 Million
1.7 Million
300,000

1,200
2025
255,000
785,000
430,000

Some data received is approximate.

The Group builds a home in the center of Northern Colorado. As the 1990s came to an end, The Group recognized
a need to serve a regional real estate market. We saw I-25 as the new Main Street, and the I-25/U.S. 34 interchange
as a strategic focal point for serving Northern Colorado. That belief brought us to Centerra, where Chad and Troy
McWhinney were developing their own vision for serving a regional market.
At the time, most buildings in Centerra were on leased land or owned by McWhinney. With the Group’s philosophy
of ownership, we wanted to buy the land, which was a stumbling block at first. But when Chad and Troy witnessed
the results of our new Harmony Road office—which opened in 2000—they said, “We want this building in Centerra”
and agreed to sell us the site. Today, Group Partners in our Regional Office at Centerra are serving Berthoud,
Greeley, Johnstown, Loveland, Longmont, Windsor, Denver and all areas in between.

If you know someone who would like to receive this newsletter, please call me.
Harmony Office/Corporate Services 970.229.0700
2803 E. Harmony Road, Fort Collins, CO 80528
Horsetooth Office Mulberry Office Old Town Fort Collins Office
970.223.0700
970.221.0700
970.493.0700
Loveland Office
970.663.0700

Regional Office at Centerra
970.613.0700

www.thegroupinc.com

GROUPMortgage, LLC
Corporate NMLS 1170166 Office Phone 970.419.2374
Regulated by the Division of Real Estate

REAL ESTATE BY NUMBERS

63. Where Greeley ranked among U.S. metro areas
for annual home price appreciation (7.06%) in the
first quarter of 2019. Fort Collins-Loveland ranked
No. 79 (6.43%), according to the FHFA Home
Price Index.
31. Percentage of renters in the Denver area who said
they were looking outside of the city for their next
home, according to a study by Apartment List.
93. Combined number of apartment units recently
made available for purchase in Greeley near the
University of Northern Colorado campus. Three
multi-family complexes at 1508 Ninth Avenue, 716
15th Street, and 1515 Seventh Avenue, are all for sale.
$6,241,652. Cost of the Caliber Collision autobody
property, 5486 N. Garfield Ave. in North Loveland.
California-based RC Horizon LLC was the buyer.
32,360. Square footage that Banner Health is leasing
in Greeley to house its call center operations. The
facility at 244 Dundee Avenue will house 110
employees to start, with plans to add 100 more.
$2.4 million. Price paid to acquire the MJP Self
Storage complex, 4231 W. Eisenhower Blvd. in west
Loveland. The 25,375-square-foot facility includes
142 units.
208. The number of apartments that Loveland-based
McWhinney is building at the Clovis Point project in
southwest Longmont. The development includes 11
buildings on eight acres.
$1.79 million. What the city of Fort Collins collected
in lodging taxes, paid by hotel guests, in 2018 – up 18
percent over 2017.
$3.8 million. How much investors paid for a
commercial property in Longmont that was once
used by Texas Instruments. Built in 1988, the
25,000-square-foot facility is located at 1820
Lefthand Circle.

$190 million. How much investors paid recently
to acquire the Balfour Senior Living campus in
Louisville.
212,000. Square footage of the new $200 million
UCHealth Greeley Hospital, which opened in July at
6767 W. 29th Street after two years of construction.
$20.99 million. Price paid by McWhinney for a
179,688-square-foot office building at 3420 E.
Harmony Road. The building is currently leased by
three tenants: Comcast, Madwire and Micro Focus.
$1,475,000. Purchase price for an office-warehouse
complex at 861 Automation Drive in Windsor. The
property includes 2,775 square feet of office space
and 3,285 square feet of warehouse space.
$13.4 million. The cost of the Harmony Market
Center, a nearly 100,000-square-foot retail complex
at 1414 E. Harmony Road. The deal did not include
the Safeway grocery store in the center.
2. Acreage that Greeley-based developer SRI
Investments acquired in Loveland, where it plans to
build a new commercial facility. The new owner paid
$495,000 for the site.
$4.85 million. Cost of a commercial property at 4790
Pearl Street in east Boulder. The 2.7-acre site, which
currently includes an automotive service business,
was acquired by a self-storage company.
7. Where Fort Collins is ranked by Allstate among the
country’s safest cities for driving. The rankings are
based on the fact that drivers suffer collisions in Fort
Collins only once every 12.6 years.
$44.9 million. Sale price listed for the Diamond Tail
Ranch, a 17,656-acre private ranch located on the
Laramie River in north central Colorado, 45 miles
southwest of Laramie, Wyoming.
$126 million. Total purchase price for two east
Loveland apartment communities—the Greens at
Van de Water and Lake Vista at Centerra. Together,
the two developments include 555 units.
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