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BERTHOUD NEIGHBORHOOD
BUZZING WITH NEW HOME SALES
As the shiny new TPC Colorado at Heron Lakes
Golf Course takes shape at the west edge of
Berthoud, a housing development next door is
topping the leader board with Northern Colorado
homebuyers.
Through the first seven months of 2017, the Heron
Pointe neighborhood has registered 157 sales –
making it the most popular development for new
home sales around the region. Water Valley in
Windsor stands at a distant second with 109 sales.
No other neighborhood in Northern Colorado had
topped 70 sales through July.

Fittingly, the two most active communities in
Northern Colorado for new home sales include the
Windsor area (including Timnath and Johnstown)
with 484 sales, and the Loveland-Berthoud area
with 437 sales. Combined, sales in those two
markets made up 68 percent of all new home sales
in the region through July.
By comparison, Fort Collins and Greeley – the
region’s two most populous markets – added up to
just 403 new home sales combined.
Call me if you would like to learn more about new
home construction.

THE TOP NEW HOME NEIGHBORHOODS RANKED BY NUMBER OF SALES
FORT COLLINS/WELLINGTON

GREELEY/EATON/EVANS

Timbervine – 69 sales - $256-$450,000

Dove Hill – 39 sales - $224-$290,000

Kechter Farm – 38 sales - $443,000-$1,136,000

Boomerang Ranch – 30 sales - $296-$434,000

Bucking Horse – 35 sales - $415-$798,000

Homestead Heights – 19 sales - $285-$387,000

Wellington Pointe – 30 sales - $232-$269,000

Aspen Meadows – 12 sales - $295-$416,000

Wellington Downs – 28 sales - $272-$323,000

Grapevine Hollow – 12 sales - $255-$315,000

LOVELAND/BERTHOUD

WINDSOR/TIMNATH/JOHNSTOWN

Heron Pointe – 157 sales - $273-$395,000

Water Valley – 109 sales - $281-$686,000

Lakes at Centerra – 58 sales - $257-$763,000

Winter Farm – 68 sales - $357-$525,000

Stone Creek – 35 sales - $348-$461,000

Jacoby Farm – 58 sales - $299-$460,000

Heritage Ridge – 23 sales - $340-$570,000

Timnath Ranch – 48 sales - $310-$740,000

Prairiestar – 23 sales - $351-$420,000

Thompson Crossing II – 38 sales - $395-$717,000

Source: The Group Inc. research through August 30, 2017
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STUDY: INVESTMENTS IN
LANDSCAPING EARN DIVIDENDS
FOR HOMEOWNERS
Outdoor Projects Best

A little water can go a long way in helping
homeowners add value to their properties.

OVERALL
LANDSCAPE
UPGRADE

That’s the conclusion that Colorado State University
researchers are making after a study focusing on
the social, economic and environmental benefits of
landscaping.

Return on Investment

105%
LAWN SEEDING

BUILDING A
WOOD DECK

106%

102%
Source: National Association of
Realtors “2016 Remodeling Impact
Report: Outdoor Features”

Among the benefits:
• For every $1 invested in home landscaping,
homeowners gain a return of $1.35
• Commercial properties with attractive
landscapes earn 7 percent higher rents
• 55 square feet of household turf grass
generates enough oxygen for 1 person
for 1 day
• 48 pounds of carbon dioxide are absorbed
by 1 tree each year
Of course, resale value is rooted in curb appeal –
and landscaping is a key ingredient. According to
the CSU study, large street trees can add anywhere
from 3 percent to 15 percent in value to a home.
Additionally, the report states, “a ‘high’ to ‘excellent’
landscape is estimated to increase property values as
much as 10% and bring as much as a 17% increase
in overall curb appeal.”

417%

INSTALLING
A PATIO

The report, titled “The Hidden Value of Landscapes:
Implications for Drought Planning,” reinforces the
importance of using a relatively small amount of
Colorado’s water – currently estimated at 3 percent
of all the state’s water – to sustain home landscapes.

OUTDOOR PROJECTS BRING MANY
HAPPY RETURNS
For homeowners looking at improvement projects
to help them sell their house, it’s what’s outside that
counts. According to the National Association of
Realtors, some of the best returns on investment for
home improvements can be made in your yard.

For example, by spending $330 on a standard lawn
care program, a homeowner can recover an estimated
$1,000 in home value – a return of 303 percent –
according to the NAR study “2016 Remodeling
Impact Report: Outdoor Features.”

NORTHERN COLORADO AT A GLANCE

The following chart reflects how Front Range metro areas ranked nationally for annual home price appreciation
after the second quarter of 2017. The rankings are based on a report by the Federal Housing Finance Agency,
using both purchase and refinance transactions. In all, 254 metro areas were ranked:
Metro

Rank

1-Year Appreciation

Q2 2017 (April-June)

5-Year Appreciation

Fort Collins-Loveland

10

12.08%

3.67%

57.43%

Denver

17

11.35%

3.97%

67.02%

Boulder

19

10.84%

3.40%

61.16%

Greeley

21

10.73%

3.68%

62.51%

Pueblo

34

10.00%

3.74%

27.06%

Colo. Springs

38

9.70%

3.66%

35.54%

Source: Federal Housing Finance Agency

IN ASPEN, IT’S A STEEP SLOPE
TO REACH A HIGH-END HOME
Manhattan? Small potatoes. The Hamptons? Weak
sauce. Carmel-by-the-Sea. Fuhggedabowdit!
When it comes to the cost of entry into a luxury
housing market, all those high-end, hoity-toity zip
codes are chasing Aspen, according to a recent
analysis by real estate firm Douglas Elliman.
Based on the report, summarized in a recent issue of
Mansion Global, Aspen lays claim to “the highest
entry threshold for high-end properties across the
country.” The study looked at the top 10 percent of
sales prices for luxury markets during the second
quarter of 2017. In Aspen, that top 10 percent started
at $9.6 million.
By comparison, the threshold for the top 10 percent
of sales in the Hamptons was $3.9 million; in
Manhattan it was $4.8 million.

A five bedroom,

If you are interested in something more reasonable
in the Aspen market, take this into account. The
median sales price during the second quarter was
$2.6 million.

Aspen, Colorado,

BIG DATA FINDS SMALL
RISK OF PRICE DECLINE FOR
LOCAL HOMEOWNERS
Wondering what the forecast holds for the Northern
Colorado housing market? According to House
Canary, a real estate data analysis business, the
outlook for the coming year is calm.
Using House Canary’s data analytics tool, the risk
of a price decline if you own a house in the Fort
Collins-Loveland area is just 2 percent. In Greeley,
your risk is only slightly more at 3 percent. Where is

seven-and-a-half

bathroom home in
currently on the market
for $39.5 million.

the forecast stormy? Try Las Vegas. House Canary
says homeowners in the volatile Sin City market can
anticipate a 16 percent chance of price decline.
On the flip side, House Canary says the outlook
for a price appreciation in Northern Colorado is
robust. The data model predicts home values in
the Fort Collins area will grow by 10.8 percent
over the coming year, 20.9 percent over two years,
and 29.6 percent over three years. For Loveland,
the projection is for a 10 percent gain in one year,
19.3 percent for two years and 27.3 percent for
three years.

The Group’s Guaranteed Move program has helped hundreds of homeowners have a worry-free
transaction when selling a home and buying another. It is easy – Before you list your home, the
Guaranteed Move team will visit your home and subsequently present you with a comparative
market analysis and the details of the program. Once you agree to the Guaranteed Move, a
full home inspection is conducted by a certified inspector and any necessary repairs will be
addressed. The home is marketed by The Group knowing we will purchase it at the agreed-upon
price should it not sell before the closing on your new home. Call me for more information.

GUARANTEED MOVE
GUARANTEED
MO

If you know someone who would like to receive this newsletter, please call me.
Horsetooth Office 970.223.0700
375 E. Horsetooth Road, Fort Collins, CO 80525
Harmony Office
970.229.0700

Mulberry Office
970.221.0700

Centerra Office
970.613.0700

Loveland Office
970.663.0700

Old Town Fort Collins Office
970.493.0700

www.thegroupinc.com

REAL ESTATE BY NUMBERS
1. Rank of Longmont for living environment,
according to personal finance site WalletHub.
Ranking criteria includes crime rate, recreational
opportunities, schools, driving, jobs and weather.
476. Number of homes proposed for a new residential
development in northeast Fort Collins. Developers
are planning a combination of flats, townhome-style
condos, brownstones and cottages across 55 acres
located northwest of Lemay Avenue and the future
Suniga Road.
46. Average number of days on the market for homes
sold in Greeley during July, the lowest waiting time
among all Northern Colorado cities, according to
Information and Real Estate Services. Longmont was
next at 47 days.
$69.6 million. Cost of the 27-building Campus at
Longmont business park. A Vancouver, Canadabased real estate and private-equity firm bought the
870,000-square-foot complex in June.
$25 million. Total investment by Hach Co. in a new
86,000-square-foot research and development facility
in east Loveland, which opened in August.
$14.75 million. Purchase price for a 165,625-squarefoot industrial building in Johnstown, recently
acquired by owners of the Canyon Bakehouse. The
business needs room to expand from its existing
20,000-square-foot facility at 1510 E. 11th Street
in Loveland.
3,000. Square footage for a new production facility in
Wellington for Peak Serum, a supplier of fetal bovine
serum to bioscience researchers. The company is
relocating from Fort Collins to the building at 6598
Buttercup Drive in the Wellington Business Center.

4,000. Total square footage that Centers for
Gastroenterology plans to lease at a new office
building within the Mountain Vista Office Park, 8225
W. 20th Street in Greeley.
$3.4 million. Price paid by investors for the
Wintergreen Shops, an 11,118-square-foot retail
center located at 235-257 W. 64th Street in Loveland.
$5 million. Approximate sale price for the 64-room
Holiday Inn Express hotel in west Greeley. The threestory facility is located at 2563 West 29th Street.
7,300. Total square feet of manufacturing space that
Salus Bath and Body is leasing at 1418 Magnolia
Street in northeast Fort Collins. The five-year lease
represents a tripling of production space for the
company, which makes soaps and skin-care products.
185. Number of student-oriented housing units that
an Athens, Ga.-based developer wants to build in
north Fort Collins. The proposed project, which calls
for 725 total bedrooms, would be located on vacant
land located east of Redwood Street and along the
future Suniga Drive.
7. Acreage of the existing Spradley Barr Mazda
dealership at the southwest corner of Drake Road
and South College Avenue in Fort Collins. The site is
proposed for a new multi-building development that
would include retail, apartment buildings, and a hotel.
$3.2 million. Sale price for the 18-unit Terry
Apartments, located at 513 and 521 Terry Street in
Longmont.
779. Number of units in a new 100,000-square-foot
self-storage facility, which recently came under
construction in northeast Fort Collins. Owners
are investing an estimated $12 million to build
the Momentum Fort Collins Self Storage, 1057 S.
Buckingham Street.
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