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2016: TOPICS AND TRENDS THAT SHAPED THE YEAR IN REAL ESTATE
With 2016 in the rear-view mirror, it’s worth a moment to recap some of the factors that influenced the real
estate market in the previous 12 months – knowing full well that some of these forces will help determine
the year ahead.
We learned, for instance, that growth is not confined to the biggest cities in Northern Colorado, that home
prices are holding up very well, and that new construction – from college campuses to apartment complexes
– is making a deep impression on the local landscape.
SMALL TOWNS, BIG ATTRACTIONS – With
lures such as lower housing prices, less traffic, or
more elbow room, small towns are becoming bigger
draws for Northern Colorado home buyers. And
in 2016, that trend was best reflected in Berthoud,
where 1,870 home sites were approved for
construction as of October, and roughly 2,600 more
were in the planning stages. Places like Wellington
and Windsor were also new construction magnets
last year.
HOME VALUES ON FAST TRACK – Most
local homeowners can look back on 2016 with
appreciation. According to the government’s FHFA
Home Price Index, the Fort Collins-Loveland,
Greeley and Boulder-Longmont metro areas
each ranked in the top 15 for average home price
appreciation – over 10% – for the 1-year period
ending in September. Statewide, Colorado homes
appreciated 10.03 percent, fourth in the nation.
WHAT HOUSING BUBBLE? – It seems as soon
as the market rebounds, we hear about a bubble. It
didn’t happen in 2016, and here’s why: there is no
sub-prime soft spot like we saw in 2008, and low
interest rates keep mortgages affordable – we spend
a smaller percentage of income on mortgage costs.
Another factor in Fort Collins is the lack of land for
construction. The resulting lack of housing supply
will keep upward pressure on prices and reduce the
impact of a future recession.

MOVING UP IN THE WORLD – A range of
factors – low interest rates, rapid appreciation in the
entry-level and mid-level price categories, and high
availability in the high-end category – converged to
make 2016 a prime year for “move-up” buyers in
Northern Colorado. Look for those market forces to
hold steady in 2017.
AN APPETITE FOR APARTMENTS – After
several years of slim vacancy rates and hefty rental
hikes, developers started building with gusto in
2016. In Fort Collins alone, plans were disclosed
last year for nearly 3,000 new multi-family units. In
Greeley, about 560 units were on the drawing board.
While it’s uncertain how many units will actually
get built, it will be interesting to follow how the
rental market reacts in 2017.
INSTITUTIONS of HIGHER CONSTRUCTION –
CSU completed $135 million worth of new projects
in 2016, and is well on the way to completing
another $430 million worth of facilities – including
a new football stadium – this year. The University
of Northern Colorado broke ground last year on its
$73.6 Campus Commons complex opening in 2018.
2016 IN A NUTSHELL
Average Price Up 10% to $335,890
Residential Sales Up .1% to 10,240
Inventory Below 6 Months in All Markets
New Home Starts Up 3.2%
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SALES ACTIVITY
BY MARKET

Contact me for an
in-depth look at
Sales Activity
by Market.

FORT COLLINS/TIMNATH
Year # of Homes Sold
2015
3,344
2016
3,180

% Change
Dollar Value
-3%
$1,160,600,885
-5%
$1,220,532,280

% Change
+10%
+5%

Average Sales Price
$347,070
$383,815

% Change
+13%
+11%

BERTHOUD
Year # of Homes Sold
2015
267
2016
218

% Change
+16%
-18%

Dollar Value
$101,999,792
$89,865,069

% Change
+28%
-12%

Average Sales Price
$382,022
$412,225

% Change
+11%
+8%

LOVELAND
Year # of Homes Sold
2015
1,839
2016
1,832

% Change
+5%
0%

Dollar Value
$564,841,770
$630,681,486

% Change
+18%
+12%

Average Sales Price
$307,146
$344,258

% Change
+12%
+12%

GREELEY/EVANS
Year # of Homes Sold
2015
2,450
2016
2,480

% Change
+7%
+1%

Dollar Value
$550,163,302
$627,355,272

% Change
+19%
+14%

Average Sales Price
$224,556
$252,966

% Change
+11%
+13%

WINDSOR/SEVERANCE
Year # of Homes Sold
2015
824
2016
1,021

% Change
+5%
+24%

Dollar Value
$311,164,717
$398,487,589

% Change
+14%
+28%

Average Sales Price
$377,627
$390,291

% Change
+9%
+3%

AULT/EATON/JOHNSTOWN/KERSEY/MILLIKEN/MEAD/LASALLE
Year # of Homes Sold
% Change
Dollar Value
% Change
2015
1,134
-11%
$330,482,439
-1%
2016
1,035
-9%
$327,055,340
-1%

Average Sales Price
$291,431
$315,995

% Change
+11%
+8%

WELLINGTON
Year # of Homes Sold
2015
392
2016
481

Average Sales Price
$277,728
$306,849

% Change
+16%
+10%

% Change
+6%
+23%

Dollar Value
$108,869,343
$147,594,409

% Change
+22%
+36%

The number of “homes sold” is defined as “purchased dwelling units” and includes both new and resale single-family homes,
town homes, condominiums, and patio homes. Change in average sales price is not the same as appreciation/depreciation.
Source: MLS

RESIDENTIAL
BUILDING
PERMITS
VACANCY
RATES

Single-Family

Fort Collins
Greeley/Evans
Loveland
Windsor

Commercial
Industrial
Retail
Office

Fort Collins Area
Dec ’15
Dec ’16
4%
3.8%
4%
4.8%
3%
4.8%

Loveland Area
Dec ’15
Dec ’16
11%
12.6%
4%
3.0%
6%
8.2%

Greeley Area
Dec ’15
Dec ’16
3%
3.8%
5%
4.9%
4%
3.6%

Longmont Area
Dec ’15
Dec ’16
10.8%
8.0%
5.4%
7.4%
9.5%
7.5%

Fort Collins Area
Q3 2016
3.2%

Loveland Area
Q3 2016
8.4%

Greeley Area
Q3 2016
3.8%

Statewide
Q3 2016
5.0%

Residential

Source: U.S. Census Bureau, Colorado State Demographer

2016
522
231
329
631

2015
49
290
225
13

Multi-Family Units

2015
509
449
465
265

2016
67
136
166
19

2017 TRENDS
AFFORDABILITY – Yes, prices are going up, but
affordability means much more than price. Visualize
three legs on a stool, and understand how each is
important: cost of ownership (interest rates, taxes),
income and price. Because of low interest rates and
rising average income, our area is actually more
affordable now than it has been! As prices continue
to increase and interest rates inch up, affordability
will decrease. But Northern Colorado remains
comparatively affordable and has a strong economy.
INTEREST RATES – Many sources predict interest
rates could increase to 4.75-5.0% on a 30-year fixed
mortgage by year’s end. Since every percentage
increase decreases purchasing power, potential home
buyers will fare better by getting into the market soon
before we see more increases.
SMART HOME TRENDS – Technology is gaining
a place on the list of standard go-to devices that
homeowners want to support their lifestyle. 50 percent
of homeowners surveyed said they planned to buy
at least one smart home product in the coming year,
including an adjustable thermostat, master remote
control for all household preferences (refrigerators,
lamps, showers) and home monitoring cameras.
MOVE-UP MARKET – We believe this is the best
move-up market we have seen in the past 40 years.
If you are thinking about getting into your dream
home, NOW is the time to do it. Appreciation in your
current home, low interest rates and more inventory
in the higher price ranges makes this a perfect time
to move up. The Group’s Guaranteed Sales Plan has
helped hundreds of homeowners make their dream
become a reality. Ask me if this can work for you.
FIRST TIME BUYERS – Buyers looking at lower
price ranges are finding they have to move farther
out from city centers. We call that “driving until
you qualify.” Last year, many people were looking
in Wellington, while this year we’re seeing people
looking to the east side of I-25.

RENTAL MARKET – Investors who have benefitted
from low vacancy and increasing rents the past few
years are beginning to notice the effects of a number
of new apartment projects being completed throughout
the area. Almost 4,000 units have been proposed,
though not all may be built.
GROWTH MOVING EAST AND SOUTH –
Last year we predicted that Wellington would be the
area of explosive growth. As new neighborhoods
are completed, builders are looking east of I-25 for
affordable lots. In addition, Berthoud looks like
the new frontier as over 4,000 homes are planned for
that area.

2017 ADVICE
FOR SELLERS – Buyers are looking for clean,
updated, properly priced homes in move-in condition.
Offering anything less could cause you to leave
money on the table. Year-round is a good time to sell
in our area. Work with a professional REALTOR® to
determine pricing; don’t trust the popular websites for
accurate valuations.
FOR BUYERS – Learn about the Northern Colorado
market and be knowledgeable about its varied housing
options. Visit our website www.thegroupinc.com for
a wealth of real estate information. Also, work with a
reputable local lender to assure a smooth transaction
that closes. Avoid online lending websites with offers
that seem too good to be true.

Attend The Group’s
‘Wake-Up Money’
seminar to educate
yourself. Work with a
Realtor® who can
guide you through
the process.
Be patient, prepared,
and decisive.

FOR INVESTORS – Understand how investing
in real estate can increase your wealth. The Group’s
‘Wake-Up Money’ seminar will educate you on how to
get started. Give me a call for the schedule of classes.
FOR BUILDERS – The landscape continues to be
competitive and tricky. Understand what buyers are
constantly looking for by working closely with the
Realtor community. The Group’s Guaranteed Sales
Plan can help buyers make that step to a new home or
a larger home.

COMMERCIAL MARKET UPDATE
2016 presented different outcomes across Northern Colorado’s four commercial market sectors. Land sales led all market segments at

$155 million, including some parcels listed for over 10 years! Retail was second with $150 million, industrial third at $87 million and office fourth
at $49 million in gross sales. The industrial sector had 211,000 more sq ft available at the end of 2016 than the beginning – reflecting oil and gas
industries downsizing – while retail had 91,000 sf less and office had 212,000 sf less available.
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2017 FORECAST

2017 will be another positive year in the northern Colorado real estate market. Our growing population and robust job
growth continue to drive the housing market. Prices, transactions, and new home starts will all continue their upward
trend. The fundamentals of our region continue to make Northern Colorado a smart place to own real estate. Here are our
predictions for 2017:

2017 Residential Sales Forecast
Fort Collins/
Wellington/
		
%
Prediction		
Timnath Change
Number of home sales
Average sales price

3,697
$395,000

+1.0%
+5.7%

Loveland/
%
Berthoud Change
2,068
$338,000

Greeley/
Evans

+1.0%
+5.3%

2,500
$265,000

%
Change

Ault/Eaton/Mead
Johnstown/Kersey
Windsor/
%		
%
Severence Change		
Milliken/LaSalle Change

+1.0%
+4.8%

1,031
$408,000

+1.0%
+4.5%

1,045
$332,000

+1.0%
+5.1%

2016 FORECAST ACCURACY
Our prediction for residential transactions in the Northern Colorado real estate market in 2016 was 98.2% accurate.
We forecasted 10,431 sales and 10,247 sales actually occurred in 2016. The average home price market-wide was $335,861.
Our prediction was $327,364 (97.5% accurate).
2012-2016 RESIDENTIAL TRANSACTIONS - NORTHERN COLORADO REAL ESTATE MARKET

10,139
8,172

2012

10,229

10,247

9,696

2013

Source: MLS. Numbers are for residential and attached sales only.
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