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MILLENNIALS MAKING THE MOVE
FROM RENTING TO BUYING
Once saddled with the reputation for being a
“generation of renters,” millennials are increasingly
gravitating toward home ownership.
A recent survey by Realtor.com found that 65
percent of people between the ages of 25 and
34 who were visiting the website this summer
were hoping to buy a house in the next three
months. And that statistic was reinforced by a
finding in August by the National Association
of Realtors: that first-time homebuyers –
typically young adults – purchased 32 percent

TOP TRIGGERS FOR
MILLENNIALS TO
BECOME HOMEBUYERS
• Increase in income
• Tired of current home
• Favorable home prices
• Favorable interest rates
• Increasing rents

of existing homes that month, up from
28 percent in July and the highest rate
since 2012.
“People who believe that millennials are
disinterested in home ownership are grossly
mistaken,” said Jonathan Smoke, chief
economist at Realtor.com.
Considering that millennials – broadly
defined as ages 21 to 35 – represent 31 percent
of adult residents in Fort Collins and 25
percent in Greeley, that trend is likely to make
an impact on Northern Colorado’s real estate
market for years to come.
Among
the
factors
motivating millennials to
start buying include rising
rents in many major U.S.
markets, the prospect of
higher interest rates in the
near future, and the needs
of family – finding space
for children. Additionally,
as some millennials begin to
earn more income and shed
debt from student loans, more
are financially fit to invest in
real estate.
If you, or someone you
know, are ready to buy your
first home, call me to learn
more about the home buying
process.

Source: Realtor.com, BDX Home Shopper Insights Panel
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TEAMWORK IS THE TOP TIP FOR
THE FIRST-TIME HOMEBUYER

Teamwork is as American as the American
Dream. And it makes sense that first-time
homebuyers would build a team to help pursue
their dream. Here are the players that you should
recruit:
1. A full-time Realtor®. When you have a
Realtor who is committed and engaged in
the market, you can identify your future
home early in the listing process. Today’s
market is moving fast and you need someone
who is full-time, focused and “on it!”

3. Family. Do you have parents or grandparents with money sitting in a savings
account at 0.1 percent interest? They
would be far better off investing in you.
If they can help with your financing, they
could get a two percent return or whatever
rate you agree upon.
4. Inspector. Home inspectors can root out
potential issues with properties before
they become issues for you. Group
partners have strategies to get inspections
done.
5. Transaction coordinator. The Group
employs transaction coordinators to
shepherd you though each step of the
purchase process.

2. A good lender. A down payment is
often the biggest stumbling block, so
find a lender experienced working with
When you are looking to buy a home, make
first-time buyers. Group Mortgage loan
officers have the ability to build “what-if” sure you evaluate more than just the Realtor,
scenarios on their computer so you can who is just one piece of the homebuying puzzle.
better assess your options.
Hire someone that works with a great team.
waiting to buy a home can be costly. Based on
current trends with prices and interest rates,
here’s what will happen to housing costs in
“Let’s wait until the market cools down.”
Northern Colorado if you wait.
Perhaps you’ve heard it said. Perhaps you
said it. But contrary to conventional wisdom,

TIME IS MONEY: HOW WAITING
TO BUY CAN COST YOU

Fort Collins

Sept 2013

Sept 2014

Sept 2015

Sept 2016

Average SFR Price
Interest Rate 30 Year Fixed
Monthly Payment (P&I)
Total Paid (Life of Loan)
Total Interest Paid (Life of Loan)

$250,000
3.98%
$1,190.66
$428,636
$178,636

$266,250
4.17%
$1,297.35
$467,046
$200,796

$288,082
4.00%
$1,375.35
$495,125
$207,043

$318,676*
5.00%*
$1,710.72
$615,859
$297,183

*Projections based on data from FHFA.gov Period Ending June 30 Housing Price Index

NORTHERN COLORADO AT A GLANCE

The following chart reflects the recent history markets in Northern Colorado. All figures
of rental housing costs for the three largest represent average rents for the fourth quarter.
Year

Fort Collins

Greeley

Loveland

Colorado

2014
2013
2012
2011
2010
2009

$1,203.11
$ 995.88
$1,008.76
$973.93
$892.74
$854.10

$869.41
$756.52
$692.24
$677.75
$633.04
$636.86

$1,169.15
$985.60
$952.30
$1,006.51
$910.31
$769.62

$1,026
$992.34
$943.01
$900.05
$871.82
$839.86

Source: Colorado Division of Housing

RESPECT THE ‘RULE OF 72’
WHEN IT COMES TO REAL ESTATE

Einstein’s formula tells us that with a 10 percent
interest rate, a savings account will double in 7.2
years; at 1 percent, 72 years, and 0.1 percent,
720 years. Compare that to residential real estate
in Colorado, where average home values have
more than doubled (252.6 percent appreciation)
since 1991.
Einstein called compound interest the “ninth
wonder of the world.” Makes you wonder what
he might have said about Colorado real estate if
he was around today.

DIALING M FOR MILLENNIALS IN
FORT COLLINS, GREELEY

in the top 100 – Denver, No. 11; Boulder, No.
26; Lakewood, No. 69, and Aurora, No. 100.
Other factors in the rankings included the ease
of commutes and crime and safety.
Why is Denver the highest in Colorado? “It
has high home values, average rent costs, and
average unemployment levels. Its citizens
generally have high education levels and
average income levels,” Niche.com said.
Rent.com ranked Greeley No. 5 overall for
newlyweds, due in large part to its modest
housing prices, a high proportion of millennials
in the population (25 percent), and access to
higher education and cultural opportunities.
Fort Collins (31 percent) received a No. 13
ranking. Rent.com applauded the city’s school
system and recreational options.

It doesn’t take an Einstein to recognize that
savings rates are abysmally small by historical
standards. In the vernacular, the bank these days
is no place to make bank. And at a time when
savings accounts are commonly paying interest
rates of 0.1 percent or less, you can look to Albert
Einstein’s own “Rule of 72” to explain why
putting your money in real estate beats the bank.

Two different reports are touting two Northern
Colorado cities among the best places for young
adults, but for slightly different reasons.
Niche.com, a community and college rating
service, ranked Fort Collins among the 100 best
cities for millennials in the U.S. At the same
time, housing website Rent.com listed both
Greeley and Fort Collins among its 15 best cities
for newlyweds.
The Niche.com survey based its rankings on
“the number of millennials, job opportunities,
and access to bars, restaurants, and affordable
housing.” On that basis, Fort Collins ranked
No. 39, and joined four other Colorado cities

Contract Closing Rates - Transactions that don’t close on time can disrupt plans, causing
extra stress, hardship, and expense for buyers and sellers. At The Group our closed-on-time
rate is 91%, far above the national average of 63% as reported by The National Association
of Realtors. It was further reported that most delays are caused by financing, appraisal, and
home inspection issues. This underscores the importance of working with full-time Realtors
and Lenders who understand all aspects of the transaction and are committed to making
sure you get where you need to be ON TIME.
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$1.9 million. Price paid by a Lamar-based
investment group for a 22,530-square-foot
$20.6 million. Price paid by McWhinney
industrial building in Loveland. The building
Real Estate Services to buy an office building
is located at 1531 E. 11th St. in the Ward
that it once sold for $15.1 million in 2010.
Industrial Park.
McWhinney is buying back the 81,664-squarefoot building in the Rangeview Office Campus $3.5 million. Price paid by a Fort Collins-based
investment group to purchase 20 condominiums
from Crop Production Services.
and surrounding development land at the
$860,000. Price paid by Nebraska-based
Wellington Village Condominiums for $3.5 million.
developer Cornerstone Associates LLC for
the three-acre plot at the northeast corner 13,400. Square footage that New Belgium
of Stanford and Horsetooth roads in Fort Brewing Co. will build to expand its Fort
Collins. Cornerstone plans to build housing for Collins headquarters. The $7 million project
will include an onsite health-care facility for
low-income seniors.
workers and their families, as well as additional
44. Acreage for the Centerplace North retail
space for offices, tasting room, and beer garden.
center in Greeley, which was scheduled to come
under construction in later October. In addition $3.1 million. Price that local investors paid to
to four restaurants, developers are planning a buy two retail buildings near Colorado State
University. College Team SH LLC bought
103-room Holiday Inn Express on the site.
10,178 square feet of retail space at 649 S.
4.35. Amount of acreage in Loveland’s Centerra
College Ave. and 112 W. Laurel St. Tenants
development acquired by Meyer Natural Foods.
include Sienna Tan, Chipotle Mexican Grill,
The producer of natural-beef products plans
College Café, and Cold Stone Creamery.
to build its corporate headquarters at the site,
located near the Medical Center of the Rockies. $1.65 million. Price paid by Timothy Hume
for a four-building, 27,256-square-foot office
$56.7 million. What investors paid to acquire
development in Greeley called Tommy C’s
McKenzie Place, a senior-living center in
Square. The complex includes 1011, 1015,
southeast Fort Collins. Health Care REIT,
1019 and 1023 39th Ave.
an Ohio-based investment trust, bought
213,000. Total square footage for two new
MacKenzie Place on Aug. 31.
academic buildings on the CSU campus.
800. Number of homes planned for Waters’
The 152,00-square-foot biology building and
Edge, a proposed development in northeast
61,000-square-foot chemistry building are due
Fort Collins that’s targeting residents aged 55
to open in the fall of 2017.
and older.
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